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"When an agent
offers a 'Plan B'
immediately after a
prospect declines
'Plan A, they are
treating the
relationship as a
transaction, not
an advisory
consultation. They
prioritize a quick
sale over
understanding the
client's actual
needs."
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1. Begin By Positioning Yourself As A

Long-Term Care Planning Advocate / Specialist

2. Offer An “Education First” Approach

Talk About The ”GAP" In Their Medicare Coverage
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35 Million Americans Have Advantage Plans
Now More Than Half Of Americans (54%)

The Medicare Advantage Misconception
“Special Supplemental Benefits”
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3. Up-Front, Explain Offering A Range Of Options

To Give You The Power Of Choice

But They Want To!

"Before we dive into
the specifics, | like to
highlight a few 'hidden' factors
that most people aren't told
about until it's too late."
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Most LTC Insurance Claims
Are Actually Short

40% LAST LESS THAN 1 year
45% BETWEEN 1 & S5 years
15% LAST MORE THAN 5 years

Data Reported by the American Association for Long-Term Care Insurance, October 2024
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- It Should Be Called
Home Care Insurance

Approximately 70% of new long-term care
insurance claims begin with care at home.

One-third of home care claims eventually
"recover," meaning the policyholder improves
enough
to go off-claim.
Data Reported by the American Association for Long-Term Care Insurance, Misc. dates
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“Currently In A Highly Selective
Underwriting Environment”
DECLINERATE - LTC Insurance  QULTRURUTRIFFES B ZHER

encounter is the idea that

Age75-79 T76% these programs are always

Age 70 - 74 63 % available whenever you're
_ ready.

Age 65-69 55:/0 In reality, the door closes

Age 60 - 64 46 % much sooner than most

Age 50 - 59 40 % people realize."

2023 Milliman Long Term Care Survey, Broker World, July 2023
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Aetna - Has Been The Market Leader

In Short-Term Care Insurance
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Aetna - Has Been The Market Leader
In Short-Term Care Insurance
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Aetna - Has Been The Market Leader

In Short-Term Care Insurance
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GTL - The New Favorite Of Many Selling

Short-Term Care Insurance
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GTL - The New Favorite Of Many Selling

Short-Term Care Insurance
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GTL - The New Favorite Of Many Selling

Short-Term Care Insurance
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GTL - The New Favorite Of Many Selling

Short-Term Care Insurance
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4. Underwriting Nuances

« Simplified Underwriting: Uses a "Yes/No" application. However, GTL does use a
height/weight (build) chart, which is a key difference from Aetna (Aetna generally does

not use a build chart for Recovery Care).

« Age 75+ Rules: A Personal History Interview (PHI) is mandatory for applicants age 75 and

older.
* Prescription Check: GTL conducts a prescription drug history check on all applicants.

+ Voice Verification: Portal applications often require a voice verification call from the

applicant at the time of sale.

Strategic Positioning: If you have a couple where both are relatively healthy and fit within a
standard build chart, GTL is often the better value due to the spousal discount. If you have a

client who is overweight but otherwise healthy, Aetna is usually the easier path for approval.
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Let’s Focus On Your Prime Prospects

For Short-Term Care Insurance
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Prime Prospects

For Short-Term Care Insurance

Mutual Of Omaha Secure Solutions

Age 63 Single Female
Select Health

$7,500 per-month ($250/day)
Benefit @ Age 80 = $180,000
NO Inflation Growth 90-Day EP

Premium Cost: $2,857

24
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Prime Prospects

For Short-Term Care Insurance

Aetna Recovery Care (older version)

Age 63 Single Female
Good Health

$250 per-day for 360 Days

$1,200 / Week Home Care for 52 Weeks
NO Inflation Growth 100-Day EP (0 Day Home Care)

Premium Cost: $1,451
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NOW MINIMIZE THE SKILLED CARE

Care At Home Where You Want To Be

Aetna Recovery Care (older version)

Age 63 Single Female
Good Health

$1,200 / Week Home Care for 52 Weeks
0-Day Elimination Period

Premium Cost: $746

26
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Weekly Cost Breakdown (2026 Projections)

Care Level Hours per Week National Weekly
Median
Part-Time 20 Hours $660 - $700
Standard 40 Hours $1,320 - $1,400
Extensive 44 Hours $1,450 - $1,540
24/7 Care 168 Hours $5,500 - $6,000

27

Prime Prospects

For Short-Term Care Insurance

Mutual Of Omaha Secure Solutions

Age 73 Single Female
Select Health

$7,500 per-month ($250/day)
Benefit @ Age 80 = $180,000
NO Inflation Growth 90-Day EP

Premium Cost: $6,620
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Prime Prospects

For Short-Term Care Insurance

Aetna Recovery Care (older version)

Age 73 Single Female
Good Health

$250 per-day for 360 Days

$1,200 / Week Home Care for 52 Weeks
NO Inflation Growth 100-Day EP /) Day Home Care

Premium Cost: $3,419
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NOW MINIMIZE THE SKILLED CARE

Care At Home Where You Want To Be

Aetna Recovery Care (older version)

Age 73 Single Female
Good Health

$1,200 / Week Home Care for 52 Weeks
0-Day Elimination Period

Premium Cost: $1,578
for $62,400 of Potential Benefits

30

15



4/23/2026

WHAT MANY AGENTS DO WRONG

The “This Is What You Need” Plan

$200 Daily Benefit for 3 Years
with 3% Inflation (Compound)
for a couple both age 73
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A GTL Short-Term Care Plan

“Some Coverage Is Better Than None ... At A Price You Can Afford”

$200 Daily Benefit for 1 Year with
5% Inflation (Simple)

+ $1,200 Home Care/Wk for 52 Weeks
for a couple both age 73
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GITL - A Home Care Plan

“Allowing You To Remain In York Own Home - Where You Want To Be”

Minimal Skilled Care Benefit

$1,200 Home Care / Week
for 52 Weeks

for a couple both age 73
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Effective Close: “If you needed care tomorrow, which account

would you drain first (o pay the $1,200-a-week home health bill?"

This shifts the focus from the cost of the premium to the risk of the loss.

34
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Jesse Slome
E: jslome@aaltci.org
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